
“The real 
estate auction 
is a win-win 
proposition 
for everyone 
involved.”

---National 
Association of Realtors Association of Realtors 

(realtor.org)
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Journalism.  She was basically raised in a real 
estate office and has worked in the auction in-
dustry for 20+ years. She spends weekends 
working alongside her 3 favorite auctioneers - 
her fatheher father, brother, and husband. 

“Time is money,” as the over-used saying goes, and we live in a world focused on efficiency – on saving 
time. In this fast-paced world, auctions are a very appealing marketing method for buying and selling just 
about anything - especially real estate.  In fact, the National Association of Realtors even asserts, “The 
real estate auction is a win-win proposition for everyone involved.”  

ThereThere are many benefits to selling real estate at auction – benefits for both the sellers and buyers in a 
transaction. First and foremost, an auction offers time-definite results; secondly an auction assures the 
property will be sold at true market value, and finally the process is both fair and transparent.  

“Auctions allow 
sellers a safe and
reliable marketing reliable marketing 
platform that expe-
dites the sales pro-
cess by bringing 
the market to the 
property instead of 
conventional ‘for 
sale’ advertising.”

--Shawn Terrel
 Vice Pres. United Country 

Auction Services, 
champion auctioneer, and 
former president of the

Oklahoma Auctioneer’s Assoc.
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